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“FRANCO System” 
The System is A Smart Hire 

Purchase  & Leasing Software

Monday 1,April 2019, On 9.30 am.-12.00 pm.

บริษัท ทรู เทคโน อัลฟา จ ากัด
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Company Profile
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Company Profile

True Techno Alpha has developed FRANCO Smart 
System software and Others.

 over the past 10 years 

 with the team who have experiences in 
development over 10 years

 continuously development to serve with the 
business needs

 our customers use FRANCO to manage their 
business reporting & finance requirements
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Product Overview



6

Product Overview

Unique flexibility to cope with changing business 
environments and regulations, FRANCO is the first 
choice for enterprise that need to combine tight financial 
control and flexible commercial processes

 how much profit for investment?

 which promissory notes should be compromised or cut 
loss?

 forecast future income

 make customer satisfaction

 be confident for investment & increase vision to the 
management
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Highlight Features

 Unlimited Promissory Notes

 Allow to entry appointment for payment and print many types of 
documents i.e. Remind Letter, Invoice, etc.

 Unlimited record customer, vendor, guarantor, broker, black list 
information

 To calculate various types of interest i.e. flat rate, float rate and 
effective rate

 Allow to record various types of assets i.e. car, motorcycle, heavy 
machine, gold, title deed of land, etc.

 Automatic calculate income from delay payment

 Allow to split payment

 Print Receipt, Tax Invoice, Deposit Slip, etc.

 “Fine Charge” is complied with “Office of the Consumer Protection 
Board”
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Technology Compliance

 Run on all Windows Platform
 Windows 2000/2003 Server

 Windows XP 32 bit

 Windows 7 32 bit

 Client/Server Application

 Run on standard database – MySQL and MS-SQL

 Standalone or Network

 Shade color on screen can be customized by users

 Support multi-companies, multi-branches which can be 
linked either Real Time or Batch File
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Business Contacts

- Customer / Signatory

- Guarantor

- Vendor

- Broker

Assets

- New Car

- Used Car

-Title Deed of Land

- Plough Vehicle

- General Goods

Promissory Notes

- Cash Sale

- Multi-Payment

- Monthly Payment

- Over Draft (O.D.)

- Compound Interest

Other Liabilities

/ other expenses

- Other Liabilities

- Other Expenses

Seize / Redeem

- Seize

- Redemption

Financial Documents

- Deposit Slip

- Receipt Document

- Commission Payment

Appointment for

Payment

- Remind Letter

- Ask for Payment

Letter

Table of Payment

Periods for each

Customer
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Customer 

References



25

Customer References

First Asset Management

Home Leasing

Mitsubishi Nan

Mitsubishi Patapeethong

NR Group Leasing

Siam Nissan

Sharp Thepnakhon
Yanmar Agricultural Equipment (Thailand) 

Thai Trailer 

Coway (Thailand) 

First Property

Family Leasing

First Acceptance
Co-operative Agricultural Ayudhaya

Thoongsong Leasing

PPATM Leasing

Isuzu Nan

Isuzu Phare

BANGKOK

Winner bike

การรถไฟแห่งประเทศไทย

Akedumrong

Sure Leasing

Jittrakorn Sermsap

PC Yontrakarn

ทุ่งสง ลสิซ่ิง
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Our Methodology
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Our Methodology

 Project Kickoff
To initiate project, assign team member, discuss 

timeframe, etc.

 Site Survey
To survey requirements and mapping business with 

application

 Training
To organize the training class for user operations

 Live Operation
To standby and assist during the live operation
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We Guarantee

To Your Success…



29

Live Demo
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Q&A


